
YOUR QUICK
GUIDE TO

BUYING



THE PATH TO YOUR NEW HOME
The following overview will guide you through the steps of buying a home, from start to close.

SELF-ASSESSMENT
You may have already spent some time looking through 
Chicago-area listings and imagining the possibilities. 
Before you commit to this major investment, however, 
you’ll need to take an honest look at your finances and 
personal goals, and then ask some hard questions: 

 » WHERE DO YOU WANT TO LIVE? 

 » WHAT KIND OF HOME DO YOU WANT? 

 » HOW LONG DO YOU INTEND TO STAY THERE? 

 » HOW MUCH HOME CAN YOU AFFORD?

MEET YOUR TEAM
THE REALTOR
Your realtor is your resource, your guide, and your 
advocate throughout the complex process of purchasing 
your home. A great benefit to working with a broker as 
a buyer, is that my services cost you nothing—my fee is 
paid through the commision of the seller’s agent. If you 
have neighborhoods or specific styles of home in mind, 
be sure to ask up-front so I can begin doing the most 
thorough research. I want you to have an ideal home 
buying experience, and offer both the expertise you 
need and a personality that you’ll enjoy working with.

THE MORTGAGE BROKER
I’ll introduce you to a capable mortgage lender and work 
on getting you prequalified for your loan. One of the 
great myths of home buying is that getting prequalified is 
difficult and time-consuming. In fact, the assistance you 
get from your team will go a long way towards making 
your loan process hassle-free.



FIND YOUR MATCH
Now that you’ve signed on with the Lewis Real Estate 
Group and determined how much you can spend, it’s 
time to begin looking for the home that best suits your 
needs and desires. I use a combination of reliable 
sales strategies and innovative technology to help you 
discover several listings in the Chicago area that match 
your most important criteria, including neighborhood, 
price, and amenities.

MAKE THE OFFER
You’ve located a home that you know you’ll be happy to 
call your own. Now it’s up to you to go to the seller with 
an offer that both you and they find acceptable. I’ll be 
able to determine this amount through several methods—
including comparing the property with similar listings 
sold in the last six months, learning how motivated the 
seller is, and finding out whether there are competing 
offers on the property, as well as other factors. Once 
you’ve decided upon a number and any supplementary 
conditions, you’ll follow this process:

1. CREATE THE PURCHASE OFFER — The purchase 
contract includes all the terms and conditions of your 
purchase offer: price, closing date, size of your down 
payment, your earnest money deposit amount, inspection 
and financing contingencies, the breakdown of closing 
costs, and other variables involved in the sale.

2. PRESENT YOUR PURCHASE OFFER — I make every 
effort possible to present your purchase offer in person 
to the seller’s realtor and explain the offer in detail. The 
seller’s realtor will then confer with their client, and either 
accept the offer or begin negotiations with a counter-offer.

3. NEGOTIATE THE PURCHASE — If your initial offer 
is not accepted, then I’ll begin bargaining to get you the 
best price and terms that the seller will accept. There are 
many different negotiation strategies, and as an expert 
buyer’s advocate, I can be counted on to guide you.

4. OFFER ACCEPTANCE — Once you and the seller 
agree on the details of the purchase, then your purchase 
offer has been accepted and becomes a legally binding 
contract.

CLOSING & BEYOND
The final step of the purchase process involves several 
different parties—including realtors, mortgage lender, 
and attorneys—working together to facilitate the transfer 
of funds and property title between the buyer and 
seller. The accepted offer will include a closing date, 
and while most closings occur on schedule, there are 
factors that can cause delays. Your accepted offer will 
be contingent upon contract reviews and in most cases 
a home inspection. Title problems on the seller side or 
buyer income verification can also lead to a postponed 
closing. I will be with you through every step, even if 
your closing will require an extension.

Our relationship with you doesn’t end with the closing. I 
am always on hand to help you with your future real estate 
needs and questions. Whether you’re looking to invest in 
new property or renovate your current home, I provide 
resources and solid, knowledgeable consultation.

CLOSING COSTS*

Appraisal $350–$550
Credit report $30–$75 per borrower
Inspection fee $300–$600*varies on property

Loan underwriting $750–$1000
Loan processing $150
Flood certificate $50–$100
Tax service fee $85–$200
Attorney fees $550–$750
Settlement closing $250–$1,000
Title insurance $1,500–$2,000 *varies on price

Recording fee $75–$250
Chicago city transfer tax $7.50 per $1000
Interest per day Loan amount rate/365
Tax escrow 1–5 months (if applicable)

Insurance escrow 1–5 months (if applicable)

*NOTE: These costs are estimates only. Actual costs vary by 
lender, loan amount, property type and location. Title insurance 
estimate provided is based on a loan amount of $1 million. Your 
lender and attorney will be able to help provide the most accurate 
figures for your individual sale.
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1. GET 
 PRE-APPROVED 
Determine how much you want 
to spend, by talking to a trusted 
mortgage lender. 

3. PRIVATE SHOWINGS
Once you find interested properties, I will 
schedule a day and time to go for a private tour. 

2. SET UP A SEARCH ONLINE  
I will customize a search for you, pulling the most 
up-to-date information available on the internet from the 
Multiple Listing Service (MLS), the central database for 
all real estate information.

4. SUBMIT AN OFFER  
Once you find a property you love, we will 
write up an offer. I will pull comparable 
properties to determine an offer price. This 
can be done over the phone, in person or 
by email with DocuSign. 

5. HOME INSPECTION  
Offers are typically contingent on a home 
inspection of the property by a licensed 
professional to check for signs of structural 
damage or things that may need fixing. 6. ATTORNEY 

REVIEW 
Attorneys for each party review the 
contract and make suggestions for 
changes to protect their clients. 

7. APPRAISAL  
Lender will arrange for an 
appraiser to provide an 
independent opinion  of 
the value of the property.

9. SECURE PROPERTY 
INSURANCE  
Homeowners or condo insurance is necessary 
and it compensates you for losses to your home 
and your possessions inside it. 

8. UNDERWRITING & 
PAPERWORK  
Lender works with a title company to handle all of the 
paperwork and make sure that the seller is the rightful 
owner of the house you are buying.

10. CLEAR TO CLOSE  
Lender has cleared all the conditions 
and is now ready to go to closing. 

11. FINAL WALK THRU  
Typically the day before or morning of closing, we do 
a final walk through that lasts 15 minutes to make 
sure everything is in the condition you first saw it in 
and previously requested repairs were made.

12. CLOSING 
Your attorney and I will be at the closing to walk you 
through each and every document and answer any 
questions you may have. Ownership will be transferred 
to you and you’ll get keys to your new home! 
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BUYER TRANSACTION ROADMAP

DANNY LEWIS
773.988.9092
lewischicagorealestate@gmail.com
lewischicagorealestate.com


